
Did you know?
Tigers can see in the dark 6
times better than humans.
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For Questions,
Comments, or Help: 

T e l:  212.791.2250
F a x:  212.791.2199 

i n f o @ t i g e r l e a s i n g . c o m

w w w . t i g e r l e a s i n g . c o m

Tiger Leasing  LLC 
157 Chambers Street 
10th floor 
New York NY 10007

Tiger Leasing has a

variety of financing

programs that allow for

small monthly

payments, a minimal

cash outlay, preservation

of bank lines, and the

ability to upgrade to a

more sophisticated

technology during the

lease.

When you want to close deals, think:

Call Tiger...They Get Deals Done!
Go to www.tigerleasing.com/vendors for great selling tools to

assist you in closing business.

Increase Your Sales When
You Include These Two 
Lines In Your Proposals

“You can lease this equipment
for $XXXX per month for 
60 months and own the 

equipment at the end of the 
lease for $100.”

“Leasing provides 
conservation of cash, the 
ability to keep bank lines
untouched, and important 

tax benefits.”

Leasing is a proven, effective way to close business.
Customers want  options.  Offering a leasing quote right on your proposals at the beginning of the sale
provides your customers with a simple, cost effective way to acquire your equipment.  With low monthly
payments, cash conservation, and bank credit lines untouched, an equipment lease is a financial option
your customers will want to take advantage of, and one that you will find, they ultimately choose.

We act as a financial resource for you to get deals closed.
And once they’re closed, you won’t have the hassle of collecting receivables that are past due.  With a lease,
Tiger pays you immediately upon delivery and installation.  Or, if your proposal requires down payments
or progress payments, we can advance funds before any equipment is ever delivered!

At Tiger, we can structure any type of lease required to close your sale.
Whether it is $3,000 or $3,000,000, we look at every transaction as crucially important to 
your business. 


